=
Alba

Graduate

Business
School Eaeritve
Development:
=N
¢

New Executive Program:
Strategic Customer Service Leadership
2tpatnykn Hyeoia EEuninpétnong NeAatwv

tpatnywKeG KL Epyaleia yia Aploteia otnv EEunnpétnon NeAatwv

Strategies and Tools for Delivering Great Customer Service

Course overview & scope:

To MPOYPAMUO OUTO OTOCKOTIEL OTO Vva €VOUVOUWOEL TA OTEAEXN TIOU nyouvtal ouadwv
gfunnpétnong nedatwy, pe 6£€ldtnteg nysoiag mou Ba ta Bondrioouv va odnyrnoouv TiIc opadeg
ToUG KaL Toug Opyaviopouc otnv asidopia kat Ty pocdnkn atiag tnv Wnduakn Emnoyn.

Program Highlights & ALBA Executive Development Approach

To mpoypappa amoteAeital ano 3 evotnteg, kKAOe pio amod Tig onoleg anoteAsl onuavilkd otolyeio
ToU TAALG(OU TNG ATOTEAECUATIKAG NyEoiag.

H Swadikacio tng pabnong Ba avamtuxBel péoa and cuvéuaoud katl cuvBeon aKASNUAIKAG yVWong
KOL €pEuVACG, TIPOKTLKNG eumelpiag kabwg kat Babldg yvwong twv Opyavicpwy, €ToL WOTE Ol
CUMUETEXOVTEG VA UTtopoUlV va pobaivouv ouvepyatikd, va mpoodEpouv atio oto oUVOAO TNG
opadag, va cuvBEoouv yvwaon amnod Tig SIKEG TOUG EUMELPLEG KOL VOL GUV SNLLOUPYNROOUV VEX YVWOoN).

H &18aKTik mpooéyylon Tou TPOYPAUUATOC TEPAAUPBAVEL CUYXPOVN OKASNUAIKA Yyvwon Tou
amoppEel anmd akadnuailkn €peuva, HUEAETEC TMEPUITWOEWV QLXUNG, TOlyvia poOAwv, EUMELPIKN
MABnon Kol CUVEPYOTIKN OKEYPN Kal Ladnon.

ALBA E€elbikeuon

Akadnuatkn Executive & Epyooloki
Aploteia Development Eunelpia
ALBA Elonvntwv
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Curriculum

Module 1 (Days #18&#2) Ms Aleka Skoura & Ms Polyna Roussou

Customer Culture & Values Game / Etatpikii KouAtoUpa & Afie

H kouAtoUpa evog Opyaviopou kaBopiletal amod onUavtlkeg agieg mou kabBodnyouv TG KaBnUEePLVEG
CUUTEPLPOPEC TWV OTEAEXWV. Od TIPETEL VA ELLACTE CUVELSNTOMOLNUEVOL OYETIKA LE TNV KOUATOUpA
Tou Opyaviopou pog Kot vo Seiyvoupe tig afieg pag oe 6,TL KAvoupe. Oa mpenel va Pplokoupe To
XPOVO VA KATavooUHE TNV KoUAtoUpa tou OpyaviopoU g Kol va SLamLoTWVOoU LE TIoLeg Ba TipEmel
va elval oL TTPAEeLG KoL oL cUUTEPLDOPES HaG, £€T0L woTe va {oUpe oUWV UE TIC atieg pag.

Na anoteAol e mpdTuTa oL UmepLPopag Kal nyscioc.

Learning Objectives — MaBnotakoi Ztoxot

Me thv oAokANpwon NG EVOTNTAC, OL CUMHETEXOVTEG Ba €xouv Tn SuvatdtnTa va:

e [pocdloploouv TNV MPOCWTILKH LOTOPLO OXETLKA UE TIG aieg TOUC

e Avalntioouv TPOToUC va UAOTIOLGoLV TG afieg Tou Opyaviopol Touc.

¢ Katavonoouv tnv nyscia péoa anod ta napadsiypata kot tnv adrynon

e Anuloupynoouv €va Aavo mou Ba evBappuvel Ta HEAN TNG opadag Toug va BLwoouv TV
oucla TNC ETOLPLKAC KOUATOUpOC KaBNUePLVA Kal o KABe mTuyr tng mopelag Toug.

e Avarmrtiéouv tic 6e€otnTeg mou cuvdéovtal Mapadstypatikny Hysola kat va avakaluouy
TOUG TPOTIOUC HE TOUG OTIOLOUG UTtopoUV oL iSLotL va amoTteAécoUV TPATUTIO yLa TL aieg TNC
£TALPLOC TOUG.

¢ Na ouv Snuloupyrncouv clyXpovn yVworn OXETIKA LE TNV €vvoLla TNG OPYAVWOLOKAC
KOUATOUpPOG va TNV oUVOECOUV e KABNUEPLVEG CUUTIEPLDOPEC, KOl VO GUVEEGOUV TIC
CUUTTEPLPOPEC LE KOLVEG afieg TOU evwvouv OAa Ta oteAéxn Tou Opyaviopol.

Module 2 (Day #3) — Dr Anastasios Stalikas|

Positive Leadership & Positive Customer Service Capital / @tk Hyeoia kat Ostiko KepdaAaio

s ’

H evotnto autd avamntuoostal yupw omd TG EVWWOLEC TNE BeTikOTNTOC, TNG BETIKAC NYECLAC KAl TNG
BeTIKNG OpyaAVWOLAKAC KOUATOUpAC Kal tepthapBavel Ta e€n¢ O€para:

-Elcaywyn otnv Otk WuxoAoyla

Oa oupe TNV emoTN TG Oetikng WuxoAoyiag Kot Ba MapoUCLACOULE TLG ETLOTNLOVLKEG
amodeifelg OXETIKA He TA 0PEAN TNG BETIKOTNTAG OTNV IPOCWTTLKI KL EMAyyEALATLKN {wh. O
avakoAUPOUUE TOUG KUPLOUG TPOTIOUC AVATTTUENG TNG BETIKOTNTAC Kol Ba YWwpPLooUE EVVOLEG OTIWG
Ta BeTIKA ouvaloBruata, Tn Snuloupyla VONUOTOG, TIC TTPOCWIKEG AElEC, TG APETEG KOL TNV
atolodotia, wg Pacikols Tpomoug Snuloupylag BeTikoTNTOC.
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-Ktilovtag tnv OetikdTnNTA

Tnv teleutaia Sekaetia £xel anodelyBel mwg ta BeTikd cuvaloBnpata eivat KOUBLKAC onuaciog yia
NV avamtuén tng avOeKTIKOTNTAG KOl TOU €U {nv. Oa E0TLACOUE GTOUG TPOTIOUG LE TOUG OTtOIoUG
UTtopoUE va avartUEou e TNV BETIKOTNTA YL EUACG KOL TOUG YUPW HOG, LECA Ao Ta OETIKA
cuvalodnuarta.

-OeTIKOTNTA Kol APETEG

O kaBévag amod epdg, SLabEtel éva povadiko cuvSuaopo amod apetéG. H avayvwpLon Kal
aflomoinon Twv apeTwv Hag, Lo fonBast va eiplacTe Lo anoSoTIKOL KoL TILO LKOWVOTIOLNUEVOL Ao
v {wn poc. Epeuveg UTOSELKVUOUY TTWE OL AvBpwItoL TTou YWwpeL{ouv Kal aflomolouV TIG APETEC
TOUC, £XOUV TIEPLOCOTEPN EVEPYELQ, HEYOAUTEPN amodoaon Kal auvénuévo eviladEpov yla tnv
gpyaoia kal tnv {wr Touc, evw altcBdavovral peyalutepn mAnpotnta. H avakdAuvdn Twv apeTwy
paG Kot n avalitnon Twy TPOMWY IOV UIOPOUUE VA TIC EGAPUOCOUE OTNV ITPOCWTILKI KL
gnayyeApatikn pog {wn, elval moAUTtipn Stadikaoio mou cuvaEETal e TNV BeTIKOTNTA.

-Ogtikn Hyeola

H epappoyn apxwv BeTIKOTNTAC OTOV TPOTIO TTIOU NYOULOOTE OUASWY, OTNV AVATTUEN BETIKNG
OpPYOAVWOLOKNG KOUATOUPAG TTOU SLaXEETAL EVTOC KL EKTOC TOU OpyavIoHOU KAl N avamTuén
Se€lotntwy 6nmwce n avBekTikotNTa, N awclodoia, n cuvaloBnUATIKA vonuoouvn Kal n BeTKN
aAAayn kat n eueAi€ia, cUVSEOVTAL OTEVA LIE TNV APLOTELD TNV TTAPO)XI) UTNPECLWY KOL TNV
g€umnpEtnon MeEAQTWV.

- Avamtuén Ostikwyv Asflotitwy yia tnv Wnouakr Emoxn

- Oa avalUooupe Ta odpEAN TNG BETIKOTNTAG OTOV EpYAcLaKO Xwpo, TNV PndLakn emoxn, Oa
avantuéoupe kal Oa e€aoknooupe BeTIKEG PUXOAOYIKEG OTPOTNYLKEC VLA OPYOAVWOLOKH EVAUYLOLA
Kol peTapopdwon, Oa kedpalatomojooupe t véa PndLakn yvwon yLa TNV opyavwoLoKn
ovamntuén, Ba KOTavonooU e TNV onuooia tng KPLTNG okeYPng otnv YndLakn otkovouia kat Ba
Solpe Mw¢ urmopol e va avantuéoupe £vav Tpomo okéPng ou Ba mpoadyetl §e€1OTNTEG oU
oxetilovtal pe TNV BeTIKOTNTA KAl Elval amapaltnTeg thv emoxn tns Yndlakng avatponng (avainyn
piokou, Sloxeiplon emituyiog kat amotuyiag, 08évog, avtoxn KAm)

Module 3 - (Day #4)- Ms Aleka Skoura & Ms Polyna Roussou
Positive Values in Action

Katd tnv Slapkela TnG teAeutaiog evoTNTAC, OL CUMETEXOVTEG Ba £xouv TNV Suvatotnta va pabouv
TIWC VA XPNOLLOTIOLOUV TEXVLKEG KL TIPOOEYYLOELG coaching Kol Twg va evtaooouv tnv ¢plhocodia
Tou coaching, Kal Mw¢ va evowpatwoouVv mAaiota kal §e§Lotnteg coaching otoug S10lkNTKOUG TOUG
POAOUG, WOTE VA EVOUVAUWOOUV KaL VA avarttUEouV TIC OLASEG TOUG, VA LOLPAoTOUV Hall TOUG TLG
YVWOELG TOUG KOLL TLG EUTIELPLEG TOUG WOTE VA LEYLOTOTIOLOOUV TIC SUVATOTNTEG TOUC KAl va KTioouv
BeTikr) opadikr KouAtoUpa. H evotnta Ba eoTidoel oto coaching wg MPooEyyLon AVAMTUENG TNG
anodoonc kabwg kat Tng Babutepn KATavONONC TOU OPALATOC KOL TWV OTPATNYLKWY OTOXWV TNG
opadag kot tou Opyaviopou. Ol EVoleg TNG evauvaiobnong, TG Katavonaong, TNG EVEPYNTIKAG
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0KPOAONG, TNG EUMLOTOOUVNG KAl TNG avalATNong Tou BavikoU eauTtol amoteAouv KoUPLKA onueia
¢ Stadikaoiog. H evotnta Ba Baociotel o oevapla, adpnynuata Kat moiyvia poAwv mou
OVTAVOKAOUV TIPAYHOTIKEG EPYOCLAKES KOL OPYAVWOLOKEG TIPOKANCELG TIOU QVTLETWT{OUV oL
opadeg e€UTINPETNONG MEAXTWY, OTIWGE N ETILPPON N LOXY, N opyovwaolakr aAlayn Kot n
anoteAeopatikn Slolknon twv Opyaviouwy tv enoxn The YndLakng avatpomnnc.

In a spinning world,
= Leaders are eager to learn

http://www.alba.acg.edu/executive-development/

MMAnpo@opiec Ekmardsvtikov Mpoypappatog
“Stpatnywkt) Hysoia EEvmmpétnong Nedatwv”

AWpKEeLaL: 32 WpeC, 4 PEPEG.
***H mapouocia Twv CUUUETEXOVTWY KaB’' OAn tn SLEPKELA TOU TPOYPAUUATOC £(VOL UTIOXPEWTIKA YyLOl TV
£MLTUX OAOKANPWEON TOU TIPOYPAUUATOC KOL TNV ardktnon tou Motonowntikol amno to ALBA kat to EIEM.

NMwooa NMpoypappatog:
OL mapadooelg Ba yivovtal otnv eAAnVIKA. EVOEXETOL KATIOLEG LEAETEG TTEPUTTWOEWY KAL QVAYVWOUATO Va
60600V oTa ayyALKa.
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